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EVERYONE’S CHASING NO. 1 ALABAMA 
AS COLLEGE FOOTBALL RETURNS.      L1

OFF AND RUNNING
AS COLLEGE FOOTBALL RETURNS.

OFF AND RUNNING

It’s giving student-athletes more 

freedom to switch schools.

Kyle Austin, Andrew Kahn, Aaron 
McMann and Matt Wenzel   Mlive.com

Mel Tucker is using it for a roster over-
haul. Juwan Howard added key pieces to a 
Big Ten champion. And even Tom Izzo has 
dipped into the “garbage can” for a new 
point guard.
What used to be a drawn-out and com-

plicated process now is just a click or 
phone call away. Jim Harbaugh was one 
of the early voices advocating for stu-
dent-athlete empowerment and flexibility, 
and the NCAA’s transfer portal has pro-
vided just that.
That means Michigan and Michigan 

State’s football and basketball programs 
are part of an ever-changing landscape in 
college athletics, where player movement 
happens daily.
That includes within the rivalry itself.

“I know my worth,” said former Bay City 
linebacker Ben VanSumeren, who trans-
ferred from U-M to MSU earlier this sum-
mer. “I know that I could choose some 
place that’s going to give me the opportu-
nity to eat on an every down basis and I’m 
not going to sell myself short.”
VanSumeren ultimately called it a “busi-

ness decision,” but his move from Ann Arbor 
to East Lansing is part of a new wave, one 
that is forcing coaches to change and adapt.
The Spartans have added 19 transfers, 

while 27 players have entered the portal since 
last November. Down the road in Ann Arbor, 
Michigan football has had just five newcom-
ers arrive via transfer, but more than 40 have 
departed in less than three years.
“I just want everyone to understand,” says 

Michigan State’s Tucker, “that we’re going 
to do what we have to do to build our team.”
The basketball numbers aren’t as stag-

gering  — Michigan has lost three players, 
gained four; MSU has lost four, gained two 
— but there’s certainly been an impact on 
both programs.

NCAA

Creating chaos: The transfer portal  
is changing the college sports landscape

Chris Morris, Advance Local

Census 2020 data shows 

Hispanics, Asians and others 

have seen big increases.

Brian McVicar   bmcvicar@mlive.com

Kent County grew more diverse over 
the past decade, with Hispanics, Asians 
and people who identify as two or 
more races fueling the county’s growth 
between 2010 and 2020, new data from 
the U.S. Census Bureau shows.
The increase was particularly big 

among Hispanics, a group that also saw 
a big increase in Michigan between 2000 
and 2010.
Census figures put Kent County’s His-

panic population at 75,228, a 29% jump. 
It was the biggest increase, in raw num-
bers, among all racial and ethnic groups, 
data shows. The number of Hispanics 
increased throughout the county, but 
particularly in Wyoming, Grand  apids, 
Kentwood and Byron Township.
White, non-Hispanic residents still 

make up the vast majority, 71%, of Kent 
County residents.
But the group’s 2% increase, to 465,491 

residents, lagged when compared with 
Hispanics, Asians and people who iden-
tify as two or more races.
“The demographics are changing in 

the entire region,” said Guillermo Cisne-
ros, president and CEO of the West Mich-
igan Hispanic Chamber of Commerce. 
“We have seen this in the communities 
surrounding Grand  apids.”
The racial group with the second big-

gest increase, in raw numbers, was peo-
ple who identified as two or more races. 
The group’s population increased to 
28,773, more than double where it stood 
a decade ago.
Kent County’s Asian population also 

saw a significant boost.
The 2020 census tallied its population 

at 21,799, an increase of 56%.
“We already knew the Asian num-

bers were going to increase,” said Min-
nie Morey, executive director of the West 
Michigan Asian American Association. 
“We’ve got refugees coming in all the 
time from Asia.”
She added that Asian refugees, from 

countries such as Burma, Nepal and 
Bhutan, that come to Kent County often 
eventually bring their relatives from 
other states to live here.
“These are the kinds of things that 

we’re seeing,” Morey said.

ASIAN POPULATION IN KENTWOOD
Kentwood by far has the largest Asian 

population in Kent County. The 2020 
census put the group’s population at 
6,119, up 90%.
The growth of the Asian population 

has been good for Kent County’s econ-
omy, Morey said. She pointed to the 
numerous businesses members of the

KENT COUNTY

Population 
growth fueled 
by people 
of color

Portal  power

Before the transfer portal went live in 
October 2018, athletes needed permission 
to contact another school and be released 
from their letter of intent. College athletes 
no longer need a coach’s approval; instead, 
they must contact the school’s compliance 
office to start the transfer process. What 
has that meant to college sports programs?

Football  Bowl  Subdivision

12.7%
Percentage of all 
transfers in 2016

14.7%
Percentage of all 
transfers in 2019

College  basketball

24.7%
Percentage of all 
transfers in 2017

29.9%
Percentage of all 
transfers in 2019SEE NCAA, A6
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CALL NOW 313-486-0950
SERVING THE GRAND RAPIDS AREA

Get it. And forget it.®

*Guaranteed not to clog for as long as you own your  
home, or we’ll clean your gutters for free.

Call today for your 
FREE estimate 
and in-home 

demonstration

• LeafGuard® is guaranteed never to clog or  e’ll clean it for FREE*

• Seamless, one-piece system keeps out leaves, pine needles, and debris

• Eliminates the risk of falling off a ladder to clean clogged gutters

• Durable, all- eather tested system not a flimsy attachment

CALL NOW 313-486-0950
SERVING THE GRAND RAPIDS AREA

Get it. And forget it.®

Call toda  for  our FREE 
estimate and in-home 
demonstration

*Guaranteed not to clog for as long as you o n your home, or  e’ll clean your gutters for free. 

S ecial Offers for Our Readers

FINANCING 
AVAILABLEASK FOR DETAILS!

10036482-

SAY GOOD-BYE  TO YOUR 
OLD  GUTTER PROBLEMS

All participants who attend an estimated 60-90 minute in-home product 
consultation will receive a $25 gift card. Retail value is $25. Offer sponsored by 
LeafGuard Holdings Inc. Limit one per household. Company procures, sells, and 
installs seamless gutter protection.  his offer is valid for homeowners over 18 
years of age. If married or involved with a life partner, both cohabitating persons 
must attend and complete presentation together. Participants must have a photo 
ID, be able to understand English, and be legally able to enter into a contract. 
 he following persons are not eligible for this offer: employees of Company 
or affiliated companies or entities, their immediate family members, previous 
participants in a Company in-home consultation within the past 12 months and all 
current and former Company customers. Gift may not be extended, transferred, 
or substituted except that Company may substitute a gift of equal or greater 
value if it deems it necessary. Gift card will be mailed to the participant via first 
class United States Mail or e-mailed within 30 days of receipt of the promotion 
form. Not valid in conjunction with any other promotion or discount of any kind. 
Offer not sponsored or promoted by Amazon and is subject to change without 
notice prior to reservation. Expires 8/31/21.

$25 AMAZON
GIFT CARD

WITH FREE IN-HOME ESTIMATE

RECEIVE A $99 DOWN  
$99 PER MONTH  
$99 INSTALLATION

 his promotion assumes an estimated job cost of $7883.  he advertised 
payment of $99 a month is an estimate only, and assumes that third-
party financing is available for new customers at an estimated 9.99% 
annual percentage rate for 132 months. Promotion available to qualified 
buyers on approved credit with $99 down payment. Not all buyers will 
qualify. Higher annual percentage rates apply for buyers with lower 
credit ratings. LeafGuard is neither a broker nor a lender.  Financing 
is provided by third-party lenders unaffiliated with LeafGuard, under 
terms and conditions arranged directly between the customer and such 
lender, all of which are subject to credit requirements and satisfactory 
completion of finance documents. Any finance terms advertised are 
estimates only. LeafGuard does not assist with, counsel or negotiate 
financing, other than providing customers an introduction to lenders 
interested in financing its customers.  Expires 8/31/21.


